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ABSTRACT 

The efficiency of SAP Sales and Distribution (SD) is critical for organizations aiming to streamline their sales processes 

and enhance customer satisfaction. This paper explores strategies for improving SAP SD performance through targeted 

pricing enhancements and the development of custom reports. Pricing is a key factor in sales effectiveness, and optimizing 

pricing strategies can significantly impact revenue generation and competitive positioning. We discuss various pricing 

enhancements, including dynamic pricing models, discount strategies, and customer segmentation, which can be 

integrated into the SAP SD module to better meet market demands. 

Additionally, the creation of custom reports tailored to specific business needs enables stakeholders to gain 

actionable insights into sales performance, pricing trends, and customer behaviors. By utilizing advanced reporting tools 

and analytics, organizations can identify areas for improvement, track the effectiveness of pricing strategies, and make 

informed decisions. 

This study emphasizes the importance of aligning pricing strategies with business objectives and leveraging data 

analytics to enhance overall SD performance. Through case studies and practical examples, we illustrate the positive 

impact of these enhancements on operational efficiency and profitability. The findings provide a roadmap for 

organizations seeking to optimize their SAP SD systems and drive sustainable growth in an increasingly competitive 

marketplace. 

By focusing on pricing and reporting enhancements, businesses can achieve a more agile and responsive sales 

environment, ultimately leading to improved customer experiences and enhanced business outcomes. 
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